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How long of a retirement
should you plan for?
L — @ —

CONSIDER THIS: HALLMARK SOLD 85,000
“HAPPY 100TH BIRTHDAY!” CARDS LAST YEAR.

New York Timeassurance advertisement December 16, 2007



Statistics on Aging*

A Between now and 2030:

A The number of Americans age 55 and older will almost
double .

A The number of Americans over 65 will more than double,
to 70.3 million.
A The likelihood that an American who reaches the ac
of 65 will survive to the age of 90 has nearly double
over the past 40 years.

A By 2050, 40 percent of-g&arolds will reach the age
of 90.

*National Center for Health Statistics Bureau



El d e r BrcadvSc®oe

A Legal

A Financial

A Medical

A Emotional
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Government Benefits
Planning, Applicatioand
Appeals

Employmen®Protection
(FMLA, ADA, ADEA)

Incapacity & Guardianships
Wealth Preservation
Consumer Protection
Health Caréaw

Prosecution of Abusad
Neglect

Life Care Planning



The Client*

A Bill Smith

A Business executive

A 56 years old

AHI s f at her 1 s 71

AHI s wiI f e0S mot he
Injured

*Fictional enactment






Facts

A Mrs. Smith: Caretaker of her elderly injured
mother and concerned about employment
A Mr. Smith: Concerned for elderly father
A Capacity Is questioned
A Elder abuse possible
A Longterm care necessity IS imminent

A Financing for the elderly parents
A Financing for the Smiths



Issues Presented

A Multi-Generational Representation
A Planning for Incapacity
ACaretaker os Empl oy

A LongTerm Care
A Continuum ofCare
A Financing Options
A Asset Protection

A Elder Abuse & Consumer Protection



